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ABOUT THE BOOK

Often, “Customer First”, or even “Customer as the Sole Purpose’, has been touted as the golden principle to conduct
business in our commercial world. But to a lot of people, practising it is not as simple as it sounds. People interpret the
principle in their own ways and adopt different approaches in practice.

This book develops a “Left-Right Circles” theory where customer needs are depicted as the “Left Circle”. The book also
analyzes various levels of customer needs and the key approaches to satisfying those needs. The “Right Circle” in this
theory depicts how a company develops its own strengths as competencies. The book describes how the Left and Right
Circles interact, move in sync in a perfectly harmonious manner, offer products and services that customers will repeatedly
purchase, and thereby builda strong base of loyal supporters for the company. The Left Circle driven approaches are
applicable equally to serving customers and stakeholders. The approaches apply effectively to non-profit organizations as
well as to profit-making companies. The theory can also be extended to interpersonal relationships, helping to enhance
harmony and joy in personal lives.

READERSHIP

Academics, professionals, undergraduate and graduate students interested in customer relationship management, strategic
management, marketing strategy, and customer needs.

CONTENTS

« What is “Left-Right Circles”?: Overview of Left-Right Circles with Areas A To E

 Guided by the Left Circle: Using Left Circle as a Guide for All Approaches

« Dynamic Left Circle

o Identifying New Needs and New Customers

« Internal Left Circle: Important Roles of Company’s Own Staft

o Left Circle of Left Circle: Exploring and Capitalizing on People Influencing Left Circle

 Turning Left into Right: Turning Left Circle into Company’s Strong Supporters to Increase Its Strength
« Unrecognized Needs: Exploring Unstated Needs, Satisfying Deeper and Higher-Level Needs
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 Seemingly Unrelated Left Circle: Exploring Non-apparent Left Circle for Better Results
« Summing Up Left-Right Circles with Four Axioms
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Chairman of the Hong Kong Green Building Council, the President of the Hong Kong Construction Association
and the Director of the World Green Building Council.

Dr Diamond Tai is currently an Adjunct Associate Professor at the Chinese University of Hong Kong
(Shenzhen), experienced in teaching marketing and advertising courses and focusing on developing marketing
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